On-the-Market Makeover

You work with a Certified Residential Specialist because they
are best able to sell your home quickly and profitably. But
remember: Your relationship with your Certified Residential
Specialist is a partnership. While they market your property
and screen potential buyers, it's up to you to give your home
a simple, inexpensive sprucing up that can go a long way
toward a speedy sale.

With that in mind, here are some helpful hints gathered from
Certified Residential Specialists across the country.

Before the Showings Begin

Hint: First Impressions are Lasting Impressions

The exterior of your home often determines how buyers

will view the interior, so:

— Make sure your front entrance is clean and inviting.

— Paint or replace your front door if it's faded or worn.

— Add some paint to shutters, trim and any other outside
features showing signs of wear.

Hint: Beauty is More than Skin Deep

Buyers often see the surface condition of your home as a

sign of what's underneath, so:

— Keep windows and floors clean.

— Replace faded wallpaper and glue any areas that
have come away from the wall.

— Repair worn woodwork.

— Repaint scarred or dirty walls in a neutral color.

— NEpdil 1UUdE RIUUS, SLIUAIITE UUUI> allu wilnuuwy,
warped cabinet drawers, broken light switches and
other minor flaws.

— Check and repair caulking in bathtubs and showers.
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